
How to  
Analyze Deals



Analyzing a Deal

*New* Rule of 70% to 85%

Sliding scale depending on area and demand



Elements of a CMA

Comparative Market Analysis (CMA)

• SOLD Properties
• Comparable in size and age
• DOM (Days on the Market)
• Features, Amenities and Condition

o Make adjustments if needed



Analyzing a Deal

Asking Price $79,900

Comparables in the area
$95,000 (Quick Sale) to $119,000 (High Wholesale)

Offer price
($95k+$119k)/2 x 70%=$74,900

if $15,000 rehab needed
($95k+$119k)/2x 70%-$15,000=$59,900



Analyzing a Deal

Asking Price $225,000

Comparables in the area
$190,000 (Quick Sale) to $240,000 (High Wholesale)

Offer price
($190k+$240k)/2 x 85%=$182,750

if $25,000 rehab needed
($95k+$119k)/2x 85%-$25,000=$157,750



Analyzing a Deal

Sellers know more than they think about the property

Questions to ask the seller:

• What will it sell for after it is repaired?
• How much will it cost to repair?
• Estimated monthly rent (if rental)?
• Do you have equity in the property?

o If no equity, are they behind on payments? (short sale)
• How much do you want for the property?


